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Data investment
pays off in client
satisfaction
Investor Management Services, LLC (IMS) provides
commercial real estate owners and operators with a software
solution focused on managing their assets and investors more
efficiently.
IMS’ platform allows its customers to attract and maintain an
investor base with tools that seamlessly manage the entire
investment process, from originating and processing deals
online, to storing and managing all required documents.
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Investor Satisfaction
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In January 2020 Icimo was acquired by Cherry Bekaert.
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A Partnership of Real Returns
Client
Feedback
The
partnership
between Icimo and Cree has been central to all
of“Icimo
that. ÒIcimo
has
accessible
IÕve needed
Analytics’been
knowledge
basewhenever
is outstanding,”
Robert said.
support, whether it be major projects or simple technical
“As we looked at other BI tools in the marketplace, we quickly
questions. The level of service is outstanding and they have
determined that Tableau was our best solution, and that Icimo
inspired me and my team to think creatively as we face the
Analytics was the best partner for us. The dashboards we are
constantly changing landscape of Semiconductor sales,Ó said
now able to create for our customers are simply on a different
Tremewan.

level.”

